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Forward Looking Statements and Non-GAAP Financial Metrics

Certain statements in this press release may be deemed to be forward-looking statements. These statements are not historical facts but rather are based on the Company’s current expectations, estimates and projections
regarding the Company’s business, operations and other factors relating thereto. Words such as "may," "will," "could," "would," "should," "anticipate," "predict," "potential," "continue," "expects," "intends," "plans," "projects,"
"believes," "estimates," "confident" and similar expressions are used to identify these forward-looking statements. Factors that could cause actual results to differ from those reflected in forward-looking statements relating to our
operations and business include: fluctuations in the price and availability of resins and other raw materials, new tariff and international trade policies, and our ability to pass any increased costs of raw materials and tariffs on to our
customers in a timely manner; disruption or volatility in general business, political and economic conditions in the markets in which we operate; cyclicality and seasonality of the non-residential and residential construction markets
and infrastructure spending; the risks of increasing competition in our existing and future markets; uncertainties surrounding the integration and realization of anticipated benefits of acquisitions or doing so within the intended
timeframe, including our ability to successfully integrate NDS into our business; risks that the acquisition of NDS may involve unexpected costs, liabilities, risks that the cost savings and synergies from the acquisition of NDS may not
be fully realized; the effect of weather or seasonality; the loss of any of our significant customers; the risks of doing business internationally; the risks of conducting a portion of our operations through joint ventures; our ability to
expand into new geographic or product markets; the risk associated with manufacturing processes; the effects of global climate change and any related regulatory responses; our ability to protect against cybersecurity incidents
and disruptions or failures of our IT systems; our ability to assess and monitor the effects of artificial intelligence, machine learning, robotics and blockchain or other new approaches to data mining on our business and operations;
our ability to manage our supply purchasing and customer credit policies; our ability to control labor costs and to attract, train and retain highly qualified employees and key personnel; our ability to protect our intellectual property
rights; changes in laws and regulations, including environmental laws and regulations; our ability to appropriately address any environmental, social or governance concerns that may arise from our activities; the risks associated
with our current levels of indebtedness, including borrowings under our existing credit agreement and outstanding indebtedness under our existing senior notes; and other risks and uncertainties described in the Company’s filings
with the SEC. New risks and uncertainties emerge from time to time and it is not possible for the Company to predict all risks and uncertainties that could have an impact on the forward-looking statements contained in this press
release. In light of the significant uncertainties inherent in the forward-looking information included herein, the inclusion of such information should not be regarded as a representation by the Company or any other person that the
Company’s expectations, objectives or plans will be achieved in the timeframe anticipated or at all. Investors are cautioned not to place undue reliance on the Company’s forward-looking statements and the Company undertakes
no obligation to publicly update or revise any forward-looking statements, whether as a result of new information, future events or otherwise, except as required by law.

This presentation includes references to Adjusted EBITDA, Adjusted EBITDA Margin, Free Cash Flow, Cash Flow Conversion, Leverage, Return on Invested Capital and Organic Net Sales, non-GAAP financial measures. These non-
GAAP financial measures are used in addition to and in conjunction with results presented in accordance with GAAP. These measures are not intended to be substitutes for those reported in accordance with GAAP. Adjusted
EBITDA and Free Cash Flow may be different from non-GAAP financial measures used by other companies, even when similar terms are used to identify such measures.

EBITDA and Adjusted EBITDA are non-GAAP financial measures that comprise net income before interest, income taxes, depreciation and amortization, stock-based compensation, non-cash charges and certain other expenses.
Adjusted EBITDA Margin is calculated as Adjusted EBITDA divided by net sales. The Company’s definition of Adjusted EBITDA may differ from similar measures used by other companies, even when similar terms are used to identify
such measures. Adjusted EBITDA is a key metric used by management and the Company’s board of directors to assess financial performance and evaluate the effectiveness of the Company’s business strategies. Accordingly,
management believes that Adjusted EBITDA provides useful information to investors and others in understanding and evaluating our operating results in the same manner as the Company’s management and board of directors. In
order to provide investors with a meaningful reconciliation, the Company has provided reconciliations of Adjusted EBITDA to net income.

Free Cash Flow is a non-GAAP financial measure that comprises cash flow from operating activities less capital expenditures. Free Cash Flow is a measure used by management and the Company’s board of directors to assess the
Company’s ability to generate cash. Accordingly, management believes that Free Cash Flow provides useful information to investors and others in understanding and evaluating our ability to generate cash flow from operations
after capital expenditures.

Cash Flow Conversion is a non-GAAP financial measure calculated as Cash flows from operations divided by Adjusted EBITDA.

Leverage is a non-GAAP financial measure calculated as net debt divided by the trailing twelve months of Adjusted EBITDA. Net Debt is Total Debt and Finance Lease Obligations less Cash. Management believes leverage provides
useful information to investors and others on our ability to fund our liquidity requirements.

Return on Invested Capital (“ROIC”) is a non-GAAP financial measure defined as Adjusted EBITDA less Depreciation and Amortization, which is then tax-effected at the Company's effective tax rate, which is then divided by average
Invested Capital (Stockholders' Equity, Mezzanine Equity and Net Debt).

Organic Net Sales is a non-GAAP financial measure that represents net sales excluding the impact of acquisitions and is intended to provide a meaningful comparison of sales growth attributable to underlying volume and pricing
changes in the Company’s continuing operations.
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The Journey Of Investments For Growth

“Our Reason is Water” Differentiated Growth
Re-introduction of ADS + +
Infiltrator Introduction Resilient Business Model

Supply Chain

Excellence Supply Chain

Excellence

Go-To-Market

Go-To-Market Go-To-Market
Strategy

Strategy Strategy

Market Cap $2B Market Cap S8B Market Cap $10B

Revenue $1.3B Revenue $S2.8B Revenue $S3.1B
Adj. EBITDA Margin 15.8% Adj. EBITDA Margin 24.4% Adj. EBITDA Margin 31.6%

/ m See appendix for reconciliations of Non-GAAP items. 8
» Market Cap is as of 11/15/2018 (Investor Day); 3/10/2022 (Investor Day) and 6/11/2026 for the periods presented. Source: FactSet market data as of 6/11/2026.



Advanced Drainage Systems
At-A-Glance

Business End Market Products

Pipe Allied

Residential

Wastewater Stormwater Non-Residential

) o
o Construction Construction 26%
22% -
37%

Onsite
’ Wastewater

. Infrastructure 292%

Construction
International Agriculture 6%

6%

FY26 Highlights

Revenue Adj. EBITDA Adj. EBITDA Margin ROIC Leverage

$3.1B S963M 316% 18.6%  1.6x

/ mw Above metrics based on Fiscal Year 2026. See appendix for reconciliations of Non-GAAP items. 9



Disciplined Execution Delivering Resilient Results

Sales Growth Margin Expansion Free Cash Flow Generation
Target: 10% CAGR Target: 28% to 29% Target: 45% to 50% of Adj. EBITDA
$3,050 31.6% 55%
46%
24.4%
$2,769

FY22 FY26 FY22 FY26 FY20-FY22 FY23-FY26

CAGR Bps improvement in Adj. EBITDA Margin Returned to Shareholders

A Non-Residential square
footage (4%) CAGR
A Housing starts (4%) CAGR

>S3B

Capital deployed since FY22

/m See appendix for reconciliations of Non-GAAP items. 10
~ Market estimates based on Dodge non-residential square footage starts and U.S. Census Bureau housing starts.



Unique Investment Opportunity with Multiple Value Creation Levers

Focused on Delivering Value

Pure Play Water Exposure

Resilient Platform

Disciplined Capital Deployment
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PUT SIMPLY /// OUR PROMISE

To protect and manage water,
the world’s most precious
resource,
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Significant Investment Required to Address U.S. Water
Infrastructure Funding Gap

Stormwater
78% of Revenue

A Flooding costs the U.S between ~$180 - $496B
690B annually?

Estimated funding gap by A ~2.5M gallons per day used by large data centers® '
2044 based on existing
water spending patterns'

A Inthe U.S., 20% of water used by data centers is
drawn from already stressed watersheds

Wastewater
22% of Revenue
61 O/ A Average U.S. water, wastewater, and stormwater
(o bill increased >10% between 2023-2024
of Americans concerned A Despite rate increases, locally generated funds fall
by their wastewater short of meeting capital needs and require
infrastructure® supplementation

American Society of Civil Engineers Report (2025). A Comprehensive Assessment of America’s Infrastructure. Link

U.S Congress Joint Economic Committee Report on Flooding (2024). Flooding Costs the U.S. Between S$179.8 and $496.0 Billion Each Year. Link

JPM Presentation (2024). The Future of Water Resilience in the U.S. Link 13
ADS Harris Poll (2024). The Harris Poll 2024 Stormwater Survey. Link

INFRENIE
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https://infrastructurereportcard.org/wp-content/uploads/2025/03/Full-Report-2025-Natl-IRC-WEB.pdf
https://www.jec.senate.gov/public/_cache/files/0b144b39-b127-4033-bfdf-c1bdffd31ed2/jec-report-on-economic-cost-of-flooding-update.pdf
https://www.jpmorgan.com/content/dam/jpm/cib/complex/content/investment-banking/erm-jpm-water-report/JPM_ERMSI_Report_Future_of_water_resilience.pdf
https://assets.adspipe.com/m/5f7f19100b91db4f/original/Harris-Poll-Results-2024.pdf?_gl=1*5c7rcb*_gcl_au*MTc0MjgyNzI4My4xNzc4NjkyMTI3*_ga*ODE0NzY4Njk4LjE3NzA3NTg2MTM.*_ga_1TPLC9D3R7*czE3Nzg3OTE5MTQkbzgkZzAkdDE3Nzg3OTE5MTUkajYwJGwwJGg2Njg0NzIyNQ..

Expanding the Total Addressable Market to Address More
Water Challenges

S$2B

Onsite Wastewater
Market

$16B

Total
Addressable
Market

$14B

Stormwater
Markets'

m 1. Market estimates are US only, based on management research. Stormwater market includes $1B landscape irrigation market. 14



Industry’s Strongest Brands

/ADS | “irfirator | ESNDS

Water Technologies

Superior Sales Force &
Product Go-to-Market
Portfolio Strategy

Bestin
Class Scale

Robust Customer Distribution
Balance Sheet Excellence & & Logistics
to Invest Satisfaction Network

/INDS 15



Strong Organic Growth Driven by Core Businesses

Solutions Last Mile Delivery & Digital
Package Strong Distribution Tools

/>
&

Material Regulatory Customer Innovation &
Conversion Approvals Service New Products

8% CAGR

ADS Legacy Organic Revenue
FY20 to FY26

Proactively investing in capacity and commercial excellence to drive sustained above-market growth

/m See appendix for reconciliations of Non-GAAP items. 16




Driving Future Organic Growth

Innovation & Distributor Programs

New Products & Expansion Partnerships

~$430M ~S80M ~S10M

FY26 Revenue FY26 Revenue FY26 Revenue

>S40M revenue generated from Engineering and Technology Center product launches since 2024

/mw Innovation & new products includes products introduced or redesigned since Fiscal Year 2020. 17




Acquisitions Have been a Key Driver of our Evolution

Acquisition' Revenue

[ infiltrator $550M TAM Expansion

é% NDS’ $3OOM In Annual Revenue In Annual Adj. EBITDA?

Q Synergies

Orenco 5100M
Material Science Procurement ~STOM
I : & Innovation Scale C i
ost Synergies
JETPOLYMER % $50M y g

@ RIVER VALLEY PIPE

/m 1 Revenue for Infiltrator, Orenco, Jet Polymer, Cultec and River Valley Pipe based on Fiscal 2026 results. Infiltrator includes $58 million of reclassed revenue from onsite wastewater products previously sold through ADS. 18
NDS figures are based on management estimates for twelve months ended March 31, 2026.
2. Management estimate.



NDS: Value Creation Through Synergies

Revenue Synergies Cost Synergies
. N $26M
Improved cross-selling opportunities through Sessics anelly

complementary existing product lines

Increased exposure to new distribution channels

Manufacturing SG&A Optimization

Enhanced market capture through end-to-end
offering

Proven track record of synergy realization

/IADS °




Sustainable Water Management Solutions: 2022

-
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Sustainable Water Management Solutions: 2026
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Enhancing Resiliency, Growth and Profitability

Intentionally Accelerating Transformation into a
Comprehensive Water Management Solutions Provider:

ADS (FY16)

Allied Products
26%

$1.3B

Revenue

Pipe
74%

Adj. EBITDA Margin 14.5%
Cash Flow from Operations $135M

/INDS

See appendix for reconciliations of Non-GAAP items.

Allied Products +
NDS
26%

48%
$3.1B
of sales from
Revenue outside pipe
business
Pipe
52% Wastewater
22%

Adj. EBITDA Margin 31.6%
Cash Flow from Operations $S819M




Resilient Platform Through Economic Cycles

321% °
30.6% 31.6%

Margin +1,000 bps

$2.0

$17 Revenue CAGR +10.5%

Market ~ flat

FY20 FY21 FY22 FY23 FY24 FY25 FY26

Revenue =—e—=Margin

We consistently outperform our end markets, translating execution into profitable growth

/ mw Market estimates based on Dodge non-residential square footage starts, U.S. Census Bureau housing starts & existing home sales, Dodge infrastructure spending dollars. 23

See appendix for reconciliations of Non-GAAP items.



Disciplined Capital Allocation Framework

Repurchases
24%

Capital

>86B m - | ~70%

in Capital Allocated
FY20 - FY26

Dividends
7%

M&A of Capital Allocated
47% To Growth Drivers

/INDS
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Key Investor Day Themes

A

O 0 Pure-Play Differentiated Resilient

Water Exposure Growth Strategy Platform
A Pure-play water company with leadership A Driving above market growth through A Well-developed value proposition across
position in stormwater and wastewater material conversion strategy stormwater and wastewater markets that
management A Selling solutions to include the package of proactively addresses customers’ needs
A Uniquely positioned in a favorable Allied products A Margin profile improving through mix shift

regulatory environment to address aging

to higher value products
water infrastructure across the nation

A Investing in new product innovation,

capacity expansion, and commercial A Strong track record in key geographies,

A Deep bench of products and solutions that excellence to support organic growth indicative of our market leadership
siglelose e ] wiiier eyl A Investments focused on key geographies A Resilient business model underpinned by
A Expanding our total addressable market to where majority of construction activity commercial excellence, cost management

capture more of the “water” market occurs and vertical integration

A Accelerating our platform expansion
through targeted M&A opportunities that
expand us into new market opportunities

Significant Margin Expansion
in Challenged Market

/INDS 25

Strong Secular Tailwinds

Above Market Growth




Alartz

=

"EVP, Sales



FY26 Highlights

$2.4B

Revenue

$703M

Adj. EBITDA

/ m 1. Sales by Product Category and End Markets is based on expected mix for Fiscal Year 2027, which includes a full year of NDS results.

A Leader in Stormwater Management

28.9%

Adj. EBITDA Margin

S$14B

Addressable Market

) See appendix for reconciliations of Non-GAAP items.

Pipe Allied

AN%

Product FY27
Category

Non-Residential Residential
Construction Construction
End - 29%
Markets
. | Infrastructure

) Construction
International Agriculture 7%

7%

27
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